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Pine Gate Renewable Energy’s potential insolvency has sent ripples through the solar industry, raising questions about
liquidity, regulatory volatility and investor confidence.

Despite the headlines, attendees at |JGlobal’s Renewable Energy Finance Forum in New York City said the appetite for
solar investment remains intact -- albeit more discerning.

Pine Gate, once a rising star in utility-scale solar development, faces mounting financial pressures that may lead to
bankruptcy as its former equity sponsor, Generate Capital, undergoes its own significant liquidity crunch and layoffs.

The firm’s financial distress has reignited concerns about the fragility of development platforms in today’s volatile
market. But veteran investors and developers think that the sector’s long-term fundamentals remain strong.

“Solar is still infrastructure,” one veteran executive said during the conference. “These are cash-generating assets. The
risk is real, but the value is enduring.”

That said, the development landscape is increasingly complex. Regulatory uncertainty -- spanning federal permitting

reforms, state-level policy reversals and executive orders --has introduced new layers of risk.

Developers are grappling with rising labor costs, supply chain bottlenecks and the need for substantial upfront deposits
on equipment like advanced power transformers and high-voltage breakers to preserve commercial operation dates.

“Well-capitalized sponsors can navigate these challenges,” one panelist noted on the event’s second day. “But smaller
developers may face a liquidity crunch in six to eight months.”

Platform sales are already underway, many initiated before recent regulatory shifts. At the same time, mismatched
investor expectations and declining valuations are complicating transactions.

“There are a dozen or more platforms in the market,” said one private equity investor. “Trading at modest levels — if
they trade at all.”

The distributed generation (DG) segment is also undergoing consolidation. Maxeon’s acquisition of Xterra’s DG platform
was a headline-grabbing deal, but the bar for scale continues to rise, a panelist said.
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“A year ago, 750 megawatts was the goal,
what it takes to double that.”

he said. “Now, it's a moving target. Those of us at 500 megawatts are asking

From February to May, DG -- particularly community solar and commercial-industrial assets -- was a buyer’s market.
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That dynamic flipped in mid-May, driven by policy changes and increased competition for operating assets.
“There’s a lot more interest now,” one acquisition specialist observed. “It’s an exciting but challenging period.”

ConnectGen’s sale to Repsol, backed by Quantum Energy Partners, stands out as a rare success story. “We recalculated
expectations post-IRA and navigated the sale,” said a former executive. “Others may not be so fortunate.”

The passage of tax credit guidance earlier this year brought a wave of optimism.

“September was surprisingly upbeat,” said one developer. “Safe harbor strategies are in motion, and the worst-case
scenarios didn’t materialize.”

Still, the relief is tempered by the broader regulatory environment, including recent memos from the Army Corps of
Engineers and new permitting protocols that route decisions through the Department of the Interior.

Solar’s role in powering data centers -- a rapidly expanding segment of the energy market --is also evolving. While every
form of electricity is being considered, from natural gas to small modular reactors, solar remains a key contender due to

its scalability and declining costs.
Still, integration challenges persist.

“There’s a docket evaluating co-location rules,” said the same developer. “We’re working on hybrid projects that
combine renewables with existing natural gas facilities to green the energy profile. But market design, creditworthy
counterparties, and regulatory reliability are still hurdles.

“The macro-outlook for energy demand remains robust, and institutional capital continues to flow into the sector.
However, financing has become more selective. “

“Major players are still investing,” said one financier. “But new entrants may find it harder to get attention from project
finance desks already saturated with existing clients.”

Ratepayer impact is another emerging concern. With utilities across New York, Indiana and Ohio filing rate cases,
developers are exploring behind-the-meter solutions to ease the burden.

“Partnering with digital infrastructure can benefit both the industry and consumers,” one panelist noted.
Ultimately, numerous REFF attendees said they expect to see more such instances and consolidation in the sector.

“It’s not the first, and it won’t be the last,” said one solar industry panelist. “But the industry is resilient. We're still here

— and we’re still building.”
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